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Company news Alde

In late 2011, after enjoying huge success in the Europe, Swedish-based RV heating manufacturer 
Alde decided it was time to launch in North America.  It’s huge market but the problem is deciding 
where to start…

Alde 
gains ground 
in North America

Words Terry Owen

Initially Alde worked with RV manufac-
turer Six-Pac from California, to install 
the first Alde system in an American RV. 

It worked extremely well and was quickly 
followed by two further systems in Roadtrek 
Sprinter van conversions. The first saw test-
ing in the harsh winter climate of Yukon in 
Alaska, whilst the second demonstrated the 
luxury of under floor heating. 

Building a customer base
Following the complete success of these 
prototype installations, Roadtrek decided to 
continue the fitment of the Alde system to 
their Sprinter conversions. Alde Corp. was 
then founded (in Vancouver, Washington 
State) in June 2012, to service the market. 
At the same time the Alde product was ap-
proved for use in the US. 

Alde made its first appearance at the Louis-
ville trade show in November that year, and 
at the Tampa RV super show the follow-
ing January. This led to interest from T@B 
with the first orders being placed for their 
teardrop shaped travel trailers. The rights 
to produce these iconic trailers eventually 
passed to nüCamp, who have since become 
one of Alde’s most important US customers.  
Alde heating now features in most of their 
products including their 28-foot (8.5m) Avia 
travel trailer.
CEO Scott Hubble explains “At nüCamp, 
we hang our hat on building the exception-
al.  When we embarked on comprehensive 
heating and hot water solution in 2013, 
Alde quickly stood out to us.  Not only was 
there nothing like it in the US at the time, 
but the company history and track record of 
success in Europe  was extremely impressive. 
Employing the Alde Hydronic Heating and 
Hot Water System has not only been a differ-
entiator for us, but the product has emerged 
as one of the cornerstones of any nüCamp 
in which we feature a restroom.  Alde has 
been a wonderful partner over the years. 
They have enabled us to deliver the premier 
teardrop trailer on the market and continue 
to walk along side of us as we grow.”

New HQ in Elkhart
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the Alde system can be described as ful-
ly-hydronic whereas the others are effective-
ly semi-hydronic. 
Alde also offers the luxury of underfloor 
heating and heated towel rails. All the Alde 
system uses to distribute the heat around 
the RV is a small pump taking typically just 
0.5 amps at 12 volts DC. Together with the 
boiler control circuitry that takes about the 
same current, this makes the Alde system 
perfect for wild camping away from the 
electricity grid.  
With an efficiency of 93% the boiler itself 
is also very economical. (Image 2). It is pow-
ered by propane or electricity (or both) and, 
in a motorhome or camper van, engine heat 
can also be used.  
Similarly, the boiler can be used to heat the 
engine before starting it. (Image 3). There is 
currently no diesel option but it is possible 
for a diesel heater to be fitted in the glycol 
circuit if need be. 
The boiler’s compact dimensions and low 
weight (31lb/14kg dry) mean it can easily 
be hidden inside a bed bunk or small cup-
board. Those wanting continuous hot water 
can specify the Flow option, which delivers 
3.5 litres per minute. (Image 4).
(Image 5). Control is via an easy-to-use co-
lour touchscreen. What’s more, Alde heat-
ing can be linked to Truma air conditioning 
to give full climate control.   
Most of Alde’s components are manufac-
tured in Sweden, although an exception is 
the gas valve for the North American sys-
tems, which is sources in the USA. Those 
that will carry liquid are individually tested 
before leaving the factory to ensure there 
will be no leaks. 

Conclusion
One of the unique things about the Alde 
brand is the enthusiasm and loyalty shown by 
end users. Once they’ve experienced the com-
fort of Alde heating, little else will do. The re-
sult is that North American RV manufacturers 
are beginning to learn what their European 
cousins have known for years – that specifying 
Alde heating can help to sell your products.

In partnership with Contacts

In 2017 Airstream came on board, starting 
with their 30- and 33-foot classic trailers. In 
a way this was perhaps no surprise as Alde 
heating had become standard on Airstream’s 
export products, including those to Europe. A 
prototype installation was made in a US mod-
el and tested in a cold chamber. This clearly 
demonstrated the advantages of the Alde sys-
tem over the previous blown air system.  
Another interesting customer is Bowlus. The 
first Bowlus travel trailer was built in 1934 
by aircraft engineer Hawley Bowlus. Its 
all-aluminium construction was revolution-
ary and continued in production until 1936 
when all Bowlus production ceased.  The 
design rights were bought by Wally Byam 
and, with a few modifications, it became 
the first Airstream. 
In 2013 the Bowlus was revived by Geneva 
Long and her tech entrepreneur parents, 
John and Helen Long, from Canada. They 
had an original Bowlus and decided to re-
launch the brand as a super high-tech prod-
uct fit for the 21st Century.  Alde heating 
suited the bill perfectly, not just because of 
its advanced control system, but also be-
cause it allowed them to be the first to offer 
heated floors.
Roadtrek continued to fit Alde heating until 
the demise of the Erwin Hymer Group North 
America, to which it belonged. Now, under 
the ownership of French motorhome manu-

facturer Rapido SAS, it is set to resume once 
more. 

New HQ established 
Back in 2013 sister company, Truma, set 
up its US base in Elkhart, Indiana as it too, 
launched into the North American mar-
ket. It made sense for the two companies 
to work together and so, by 2019, Truma 
North America had established a 44,000 sq 
ft (4,088 sq m) headquarter building, which 
also housed Alde. 
Truma Corp. now acts as the US distribu-
tor for Alde and the two companies share 
a mutual service network, along with lo-
gistics and warehousing. A joint sales team 
supports both OEM and retail customers 
throughout North America. Moving to 
Elkhart has allowed Alde to be closer to its 
main OEM customers and to supply them di-
rectly from the warehouse. Systems can be 
supplied in pre-assembly form or as individ-
ual components in bulk. 
The building is home to approximately 30 
staff and comprises a huge warehouse, cold 
chamber, product and sales training facility, 
a production area for kits, pipes and parts, 
along with an aftermarket service and repair 
workshop.  
The brand-new cold chamber is used for 
testing customers’ vehicles and giving them 
feedback on the installation. In this way 
Alde works closely with its customers to give 
the very best results.                                  

Shows
With the exception of issues caused by Covid 
19, Alde has been present at all the main 
shows in the US since Louisville in 2012. 
The Alde system has been well received by 
the public and OEMs alike. Feedback sug-
gests its big attraction is that that it’s small, 
compact, energy efficient, and that provides 
natural air humidity. 

Focus on the Alde offering
(Image 1). Although others offer liq-
uid-based heat transfer systems, Alde is the 
only one to offer natural convection radia-
tors to provide the required heat.  Others 
use heat exchangers with booster fans to 
get the heat where it is needed. This means 
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